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On Oct. 10th, 2016, the Five Regions Fastener Associa-
tions Conference took place in Jeju, S. Korea. Jeju Island 
with gorgeous natural landscape has been included in the list 
of World Heritage of UNESCO. Chairmen, corporate repre-
sentatives, and many guests from the Fastener Subdivision of 
China General Machine Components Industry Association 
(CMCA), Hong Kong Screw & Fastener Council (HKSFC), 
Taiwan Industrial Fasteners Institute (TIFI), The Fasteners 
Institute of Japan (FIJ), and Korean Federation of Fasteners 
Industry Cooperatives (KFFIC) participated in the grand 
event this year. With the hospitality of the host and the en-
thusiastic attendance of all guests, technology and industrial 
intelligence were generously shared among all participants 
during the event. 

Chairman of KFFIC Mr. Hansung Jung said, “The 
world is going into the era of low growth, low oil price, and 
slowing growth in emerging economies. Traditional indus-
tries such as steel, shipbuilding, and car manufacturing also 
suffer difficult situations. Moreover, with the enforcement of 
economic protective measures by some developed countries, 
trade barriers have gradually become an issue and the fas-
tener industry is also facing difficult situations which it has 
never encountered before. “However, Chairman Jung also 
told his fastener partners to not worry about it too much and 
encouraged them to reinforce their technological innovation, 
strengthen their competitiveness, and say no to the import 
and circulation of inferior products.       
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Chairman of The Fasteners Institute of Japan Mr. Ma-
saki Aizawa also said, “According to a survey, many Japanese 
small and medium enterprises agreed that the market environ-
ment in 2016 and 2017 would be somewhat difficult. Although 
there was still no clear sign for the future development, the 
reunion of fastener professionals from the 5 regions in Asia 
this time was still really meaningful. Chairman of the Fastener 
Subdivision of CMCA Mr. Jing-Yao Feng especially referred 
to energy saving, reduction of carbon emission, and the devel-
opment of technology for environmental protection. He said, 
“China is currently focusing on promoting the application of 
green zinc electroplating technology and non-tempered steel.” 
He also reminded companies of being serious about changes 
that Industry 4.0 and the Internet of Things (IoT) might cause 
to the industry and strengthening the real efficacy of produc-
tion and sales of the fastener industry.   
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Chairman of TIFI Mr. Anchor T. H. Chang said, “Although the current global fastener environment remains sluggish, 
the U.S. car manufacturing and construction industries are expected to boost fastener demand in the future. In the following 6 
years, the global fastener demand is expected to show significant growth.” He also encouraged fastener companies in Taiwan 
and China to follow the trend of Industry 4.0 and try their best to boost the added values of products, which could not only 
fully satisfy domestic demand, but also prevent their comparatively inexpensive products from the influence of antidumping 
complaints from other countries. The future of the fastener industry is still full of opportunities. Chairman of HKSFC Ms. 
Shirley Wu said, “It’s the era of globalization, personalization, and customization. Lowering costs, improving efficiency, and 

◎ The fastener production volume of S. Korea in 2015 
was 1.02 million tons and the sales value was USD3.6 
billion (down 2.7% from the previous year).

◎ The fastener import value of S. Korea in 2015 was 
USD 0.59 billion (up 11.8% from the previous year); the 
fastener export value of S. Korea in 2015 was USD 0.75 
billion (up 1.5% from 2014). 

◎ The fastener export volume of Hong Kong in 2015 was 
18,573 tons (down 22% from last year, which was the 
3rd consecutive year of decline); the export value was 
USD 0.43 billion (down 4% from the previous year). 

◎ The fastener import volume of Hong Kong in 2015 was 
46,759 tons (down 5% from last year) and the import 
value was USD 0.34 billion (down 12% from last year). 

◎ The fastener production volume of Japan in 2015 was 
2,889,298 tons (slightly down 1.6% from the previous 
year); the fastener production value of Japan in 2015 
was JPY 834.758 billion (slightly down 1.1% from the 
previous year).  

◎ The fastener export volume of Japan in 2015 was 
314,599 tons and the export value was JPY 276.42 bil-
lion (the 2nd consecutive year of decline). The fastener 
import volume of Japan in 2015 was 233,507 tons and 
the import value was JPY 92.12 billion (the 2nd con-
secutive year of decline).

◎ The fastener export volume of Taiwan in 2015 was 1.57 
million tons (down 1.38% from 2014) and the export 
value was USD 4.07 billion (down 4.28% from USD 4.25 
billion in 2014). 

◎ The fastener export volume of Taiwan in H1 2016 was 
0.754 million tons (down 7% from last year) and the 
export value was USD 1.86 billion (down 12% from last 
year), which was significantly impacted by the global 
recession. 

◎ The fastener import volume of Taiwan in 2015 was 
down 6.1% to 21 thousand tons. 

◎ The fastener production volume of China in 2015 was 
7.3 million tons (up 1.4% from last year) and the fas-
tener sales value was RMB 71 billion. 

◎ The fastener export value of China in 2015 was USD 
4.892 billion (down 3.38% from the previous year) and 
the fastener import value was USD 2.832 billion (down 
12.3% from the previous year).In addition, the steel 
fastener export volume was 2.716 million tons and the 
import volume was 0.2829 million tons. 
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※ Market Reports from 5 Regions 
implementing “Green Smart Factory” are all which everyone 
in the industry should immediately try their best to do. We, 
in the fastener industry, must think about creating the “green 
value” for our future society.”
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In regard to expanding business to Latin America, what would be your suggestions? 

A: The fluctuations of international exchange rates must be especially taken into account if a company 
wants to do business in Latin America, as the fluctuations oftentimes result in unexpected order 

change, cancellation, shipment & payment delay, or unwanted trade disputes. In addition, if a company 
wants to do business in these markets, its capital and financial status can be also very influential factors. 
If you don’t deal with it carefully, you pay more. Fastener importers in Latin America are different from 
those in N. America. Take Brazil for example, its 5 largest fastener importers are also manufacturers. So, 
when the exchange rate is high, they import and vice versa. Taiwanese companies interested in developing 
Latin American market should definitely try to learn the differences between Latin American customers and 
those in other countries. 

Taiwan’s fastener export has shown significant decline since last year. In your opinion, 
how will the demand of the global fastener market be in 2016-2017? And, do you have any 
suggestions for fastener companies?   

A: I don’t think that the reduced demand in the fastener market only happens in Taiwan. Many major 
markets such as the EU, America, Japan, and S. Korea also show significant decline, which implies 

that the global fastener industry is facing issues like overcapacity and price-cutting challenge. As a result, 
I don’t suggest small and medium sized Taiwanese fastener companies merge with other companies, but 
they should figure out ways to maintain the competitive edge of their products while facing the competition 
from low priced products from Southeast Asian countries like Thailand, Malaysia, India, and Indonesia 
instead. 

The high quality of precision fastener machines has also helped improved and enhanced the competitive 
edge of Taiwanese products in the international market. However, according to a TFTA member, the market 
share of some categories in Taiwanese fastener export has been taken by those exported from India and 
China, because our wire prices are nearly 30% higher than those of China and India. In order to solve this 
issue, I suggest Taiwanese government and China Steel 
Corporation (CSC) should conduct a market survey as 
soon as possible and focus on manufacturing products 
that are competitive and beneficial to Taiwanese 
companies. By doing so, they can lead companies in 
the midstream/downstream to survive the adversity. 

Is there any event TFTA is going to give this 
year or next year?

A: TFTA has been trying its best to facilitate the 
interaction and communication among its 

members for years. It has, thus far, given several 
related events such as seminars, socials, golf outings 
to name a few. It also once organized a group of 
companies to exhibit at Fastener Expo Shanghai and 
Fastener Fair Turkey, visit overseas enterprises based 
in Vietnam and Cambodia, and attend NFDA annual 
meeting in 2016. In the 2nd half of 2016, TFTA will not 
only exhibit at NIFMSE, but will also give the golf outing 
and annual member meeting for all its members. 
In addition, TFTA will also organize a delegation to 
visit some fastener factories in Thailand next year. 
I hereby would like to express my special thanks to 
the consultants, previous chairmen, and supervisors 
of TFTA, and would also like to say thanks to the 
presidents of TFTA chapters in northern and central 
Taiwan as well as all the associates for their unselfish 
contributions to Taiwanese fastener industry.  
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During the business program of Transport Week in 
Moscow, five organizations (Redaelli CCM,  Severstal-
metiz, Society for Promotion of Motoring and Road 
Improvement, the Auto-road State Technical University 
(MARU) of Moscow, Energoservice, and Mediana) signed the 
cooperation agreement together.

Such cooperation is directed to increasing the innovative 
production engineering volumes of domestic production and 
development of plain-laid rope road fences, which, because 
of rising concerns on highway safety, allows to lower 
expenses on installation and maintenance in comparison 
with traditional solutions (i.e., concrete and metal fences).

For Redaelli CCM (the producer of three-stranded plain-
laid ropes on TY 110) and other suppliers of accessories 
for road fences, it actually means that full-scale designs 
with application of their products will be developed on 
objects of "Society for the Promotion of Motoring and Road 
Improvement." The joint product of participants of the 
agreement, plain-laid rope fences, has already passed tests 
for auto range, and gained approval for its holding capacity 
and the corresponding dynamic deflection, and also the 
safety of people who are in transport facilities. The design 
of the plain-laid wire ropes is capable of extinguishing 
and converting the kinetic energy of traffic and contacting 
vibration to heat at the expense of a friction of elements of 
a rope, making this kind of fences one of the safest.

The Volgograd platform of Redaelli CCM is the unique 
Russian producer of three-stranded ropes for the plain-laid 
road fences compliant with the standard of CTO 71915393−
TY 110−2011. The high density of zinc covers prevents 
corrosion from happening during the service life. When a 
vehicle arrives on fences, necessary pressure of the ropes 
is provided with the unique production engineering of pre-
stretch, which is demonstrated in an industrial platform 
of the Volgograd branch of the rope service centre “Techi 
Rus.”

In 2014 the given ropes were noted by the diploma of the 
international industrial exhibition "METAL-EXPO".

“Developing a modern innovative product not only 
contributes to our own manufacture and new production 
engineering to our country, but also, decreases the 
aftereffects of road accidents, for the safety of participants 
of traffic. As to necessity and utility of domestically 
developed three-stranded ropes, our products possess 
a list of advantages compared to other competitors. The 
pricing level of European (namely, Swedish) plain-laid 
road fences considerably exceeds the wire ropes offered 
by our company, and the Chinese analogues do not match 
with norms of “Rosavtodor” on technical characteristics,” 
commented Anatoly Frishman, the director of Redaelli.
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Severstal, one of the largest 
steelmaking and mining companies, 
declares that its Austrian affiliated 

company, Severstal-trade GmbH, 
has signed the agreement with a 

private German company about sale of 
its Ukrainian factory, Dneprometiz. Dneprometiz 
was managed by Severstal-metiz.

Sale of Dneprometiz further allows to provide 
increasing efficiency of Severstal-metiz and 
growth in profitability of Severstal as a whole.

Severstal got 60% of shares of Dneprometiz 
in 2006. Subsequently, Shares of Severstal in 
the Ukrainian factory has increased to 98.6%, 
and now all the package is subject to sale. It is 
expected that the deal will be closed in 2015, after 
passing anti-monopoly check and other standard 
conditions.

Dneprometiz continues to show good capacity, 
but at the same time, Severstal does not connect 
operationally.
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